
 There are many insurance companies with many products that can provide options for your 
retirement and income solutions.  I have helped thousands of people with annuities, life insurance, and 
long-term care.  Over the years, I have been very careful in picking the right company and product for 
my clients.  I have a specific order and process I go through to pick what I feel is the best product that 
provides the best solution to a problem you might have.  Below, I have listed my process on how I pick 
what I feel is best for my clients.

FINANCIAL STABILITY

BEST BENEFITS

BEST CUSTOMER SERVICE

HIGHEST PAYOUT OR POTENTIAL GROWTH

I make sure the company I use is financially secure and has a stable history.  Most of the 
companies I use will have an A.M. Best Rating of B++ or higher.

I make sure the company and product I pick have the best benefits in my opinion to provide a 
solution for my client.  These benefits can include income for life, long-term care (well-being), 
principal protection, no market risk, death benefit, safety, security, etc.

Over the years, I have found it very frustrating for my clients to be on long hold times when 
calling the company or having to wait extended periods of time for an email response.  This is 
a very important part of my decision process when picking the right company.  I base this deci-
sion on my personal experience with the insurance companies and the feedback I get from my 
clients.

This is last on the list because a little higher payout or highest potential growth means very little 
if you have a company that it not financially stable, does not provide the necessary benefits or 
has poor customer service.  I do make sure every company I pick is very competitive for the 
solution I pick.
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